
7 Must-Know 
AI Tools for
Revenue Leaders

SMARTe picks

Delve into the transformative role of AI in shaping go-to-
market strategies



Why should AI be a part of your
GTM strategy?

70% 59% 40% 45%

of non-users would
use AI more if they

knew more about the
technology.

of companies using AI
could see an increase
in the flow of leads i.e.

MQLs

reduction in customer
acquisition cost  
(CAC) on overall

leads.

would use AI more if it
was integrated into
the tech stack they

already use.

Source: Top Generative AI Statistics for 2023 https://www.salesforce.com/news/stories/generative-ai-statistics/
Why Salespeople Need to Develop “Machine Intelligence”  https://hbr.org/2016/06/why-salespeople-need-to-develop-machine-intelligence



AI + Revenue Teams: a
winning combination?
Which tasks can be optimized by AI
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AI needs actionable and accurate data.



Scan to download
7 Must-know AI Tools for

Revenue Leaders

Thank you!

Prospect
Powerfully.


